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2022 Media Readership
The Illinois Real Estate Journal is the only community newspaper for the local commercial 
real estate industry. Each issue provides comprehensive coverage of the deals that have 
happened and insight on the trends shaping deals about to happen.

Our 16,000+ Readers Include:

American Institute of Architects (AIA)
The Appraisal Institute (AI)
Association of Industrial Real Estate Brokers (AIRE)
Association of Subcontractors and Affiliates (ASA)
Building Owners and Managers Association (BOMA)
Certified Commercial Investment Members (CCIM) 
Chicago Building Congress (CBC)
Commercial Real Estate Executive Women (CREW)
Commercial Real Estate Organization (CREO)
Corporate Real Estate Network (CORENET)
Counselors of Real Estate (CRE)
Hotel/Motel Brokers of America (HMBA)
Illinois CPA Society (ICPAS)
Illinois Development Council (IDC)
Illinois Mortgage Brokers Association (IMBA)

Institute of Real Estate Management (IREM)
International Association of Attorneys and Executives in 
Corporate Real Estate (AECRE)
International Council of Shopping Centers (ICSC)
International Facility Management Association (IFMA)
Leading Lawyers Network
National Association of Industrial and Office Properties (NAIOP)
National Association of Real Estate Investment Trusts (NAREIT)
National Multi Housing Council (NHMC)
Northern Illinois Commercial Association of Realtors (NICAR)
Pension Real Estate Association (PREA)
Real Estate Investment Association (REIA)
Society of Industrial and Office Realtors (SIOR)
Urban Land Institute (ULI)

Our readers include members of the following major industry 
organizations and associations:

10% 
Consultants

Architects, Accountants, Appraisers, 
Attorneys, Environmental, Economic 
Development Groups, Contractors, 
Title Insurers, Professional Service 

and Product Firms

Senior-Level Decision-Makers

45% Real Estate Firms
Developers/Owners
Real Estate Brokers

Property/Facility/Asset Managers

33% Investment/Finance
Owners and Investors

(Institutional and Private)
Commercial Lenders

12% 
Corporate Real Estate



2022 Editorial Calendar

Editorial Contributions to IREJ
Email our editor, Adrian LaTrace, at adrianlatrace@rejournals.com 
with industry news and trends; new hires or promotions; sales and 
leases and upcoming events. In addition to appearing in print, 
news will also appear at www.rejournals.com and will be distrib-
uted via broadcast email every Wednesday and Friday. For byline 
article submission and direction please contact the editor prior to 
writing the article. All articles must be exclusive to IREJ. All art and 
photography attachments should be 300 dpi pdf or jpg files (see 
advertising specifications). 

Editorial attachments are preferred as Word documents. Please 
do not embed photos in copy. Deadline for bylined articles: 2nd 
Friday of the month for consideration in following month’s edition.

For editorial direction, please contact: 
Adrian LaTrace, editor 
adrianlatrace@rejournals.com  

The Illinois Real Estate Journal is a community 

newspaper for the local commercial real 

estate industry. Each issue of IREJ covers 

the hottest topics and trends pertaining to a 

specific commercial real estate sector. 

The geographic focus gives an in-depth 

look at major markets throughout Illinois, 

highlighting the important stories and trends 

in each area.

Company Profile: An in-depth look at com-

mercial real estate firms making an impact 

in Illinois. Whether it is corporate giants, 

successful private firms or new ventures, we 

highlight firms with a unique story to tell.

Professional Profile: A look at a successful 

commercial real estate professional, high-

lighting the reasons for the person’s success. 

CRE Future Leaders: Once a week we profile 

a young professional who has had early 

success and who is projected to be a leader 

in the real estate industry. 

Development Profile: The Illinois Real Estate 

Journal gets the story behind marquee 

developments and examines what makes 

them a success. 

Q&A: The editor of the Illinois Real Estate 

Journal often sits down with a highly success-

ful professional with a unique story to tell.

News Briefs: Our Briefs sections highlight 

the deals and dealmakers that make the 

commercial real estate industry such a vibrant 

business.

Weekly E-Newsletter: Every Wednesday 

and Friday, the Illinois Real Estate Journal 

sends its weekly eBlast to approximately 

12,000 subscribers. The eBlast is filled with 

the latest breaking news, industry profiles and 

company announcements.

Directories: Each issue will feature directo-

ries that include: company logo, company 

contact info, key contacts, 35-word services 

provided, 35-word company description. Low 

cost advertising, maximum exposure.

February
Multifamily, Finance, Construction Trends

4/1

6/3

8/5

2/4

EAST-WEST CORRIDOR
Brokerage Firms
Multifamily Finance Firms
Construction Companies
Law Firms/RE Attys

ISSUE EDITORIAL FEATURE AREA FOCUS/
DIRECTORIES

AD CLOSE/ 
ART DUE

April
Downtown Office, Industrial 

NEAR NORTH SUBURBS
Asset/Property Mgmt. Firms
Contractors
Developers
Economic Development Corp

June Finance, Healthcare & Medical Office, Retail 

NEAR SOUTH SUBURBS
Architecture/Design-Build Firms
Brokerage Firms
Construction Companies
Finance & Investment Firms

August
Property Management, Multifamily & Affordable 
Housing, Construction Trends
 

SOUTHEAST WISCONSIN, I-80
Brokerage Firms
Construction Companies
Multifamily Finance Firms
Economic Development Co
Roofing Companies

October

December

CHICAGO, NW INDIANA
2022 IL WOMEN IN REAL ESTATE
Asset/Property Mgmt. Firms
Contractors
Developers
Law Firms/RE Attorneys

Office, Retail, Suburban Office
 10/3

12/2Industrial, Senior Housing, Finance, Year in 
Review

O’HARE
Annual Resource Guide



2022 Print Advertising Rates

Full Page	
10” x 13”	 $3,125	 $2,630	 $2,500 

Junior Page	 $2,385	 $2,145	 $1,900
7-1/2“ x 10-1/2”

Half Page	 $1,930	 $1,640	 $1,540 
10” x 7”

Quarter Page	 $1,285	 $1,090	 $1,030
4-7/8” x 7”

Directory Listing	 $275	 $275	 $275
		   

Women in Real 	 $350		
Estate Profiles	 	 	

WIDTH X HEIGHT 1X (Net Rates) 3X (Net Rates) 6X (Net Rates)

Submitting advertising
All materials should be submitted at 100 percent of 
print size. Images should be saved in PDF or JPG 
format at a resolution of 300 dpi (CMYK). RGB files 
will be converted to CMYK. Files in JPEG format are 
acceptable but not preferred.

Production charges
Creative/design services are available at additional 
cost.

Pre-printed inserts
Inserts available for advertisers. Please contact the 
Publisher for rates at least one month prior to insert 
date. Size restrictions: max: 10” x 13 1/2”/ min: 5” x 3 
1/2”.

FOR ADVERTISING INFORMATION AND RATES/DISCOUNTS/PACKAGES, 
CONTACT:
John Mickey 

Vice President of Sales 

312.644.6942  
jmickey@rejournals.com

Susan Mickey 

Classifieds Manager 

773.575.9030 
smickey@rejournals.com

Ernest Abood  

Vice President & MW Conf 

Series Sales Director 

312.644.7119  
eabood@rejournals.com

Mark Menzies  

SVP, National Publisher 

312.933.8559  
menzies@rejournals.com

Frank Biondo

Vice President of Sales 

248.670.2691
fbiondo@rejournals.com

Marianne Grierson 

Vice President of Sales 

312.644.7168 
mgrierson@rejournals.com



2022 Digital Advertising Rates: Website

5500,,000000 
USERS/MONTH

TOP HORIZONTAL BANNER

BOX BANNER

Dimensions: 
728 pixels (w) x 90 pixels (h) - Desktop
320 pixels (w) x 50 pixels (h) - Mobile

$1,300 per month

Dimensions: 
300 pixels (w) x 250 pixels (h)

$1,000 per month

YOUR AD HERE

YOUR AD HERE

74,000 
SESSIONS/MONTH

96,000
 PAGEVIEWS/MONTH

YOUR AD HERE
INCREASE FREQUENCY @ MORE SAVINGS

3-4x Horizontal Banner

5x + Horizontal Banner

$1150 per month

$975 per month

INCREASE FREQUENCY @ MORE SAVINGS

3-4x Box Banner

5x + Box Banner

$850 per month

$750 per month



2022 Digital Advertising Rates: E-Newsletter

TOP HORIZONTAL BANNER

BOX BANNER

Dimensions: 
728 pixels (w) x 90 pixels (h) - Desktop
320 pixels (w) x 50 pixels (h) - Mobile

$775 per e-newsletter

Dimensions: 
300 pixels (w) x 250 pixels (h)

$525 per e-newsletter

YOUR AD HERE

YOUR AD HEREYOUR AD HERE

• For E-Newsletters, creative must be submitted 
as a JPEG or PNG format with a resolution of 96 
DPI (pixels/dots per inch) at actual size (see 
above for banner dimensions). We will NOT 
except PDF files or Microsoft Word documents. 

• For Website, All banner file submissions 
should be in JPEG, PNG or GIF format and have 
a resolution of 96 DPI (pixels/dots per inch). 
Contact your sales representative for file 
information regarding video submissions 
(HTML5 only). 

• For Dedicated “Spotlight” blasts, all file 
submissions must be HTML or JPEG with 
designated link.

SUBMISSION GUIDELINES

INCREASE FREQUENCY @ MORE SAVINGS

3-4x Horizontal Banner

5x + Horizontal Banner

$700 per e-newsletter

$600 per e-newsletter

INCREASE FREQUENCY @ MORE SAVINGS

3-4x Box Banner

5x + Box Banner

$475 per e-newsletter

$400 per e-newsletter



2022 Digital Advertising Rates: Spotlight Blast/Sponsored Content

• Our Dedicated “Spotlight” blast reaches 
approximately 12,000 IL real estate 
eSubscribers per blast. 

• Client provides: Subject line, HTML or JPEG 
with designated link.  

DEDICATED “SPOTLIGHT” 
BLAST

1-2x

3-4x

5+

$1,000 per blast

$775 per blast

$650 per blast

SAMPLE

SAMPLE

• Sponsored Content will position you and your 
firm as leaders in the industry.
• Your article will be featured on our website 
and E-Newletters.
• Your headline will link to your full story and 
will be read by REJournals subscribers.

Your article’s subject may include: 
• New hire profiles
• Employee/Executive Profile
• Expert on a topic
• Highlights on a recent deal or development

Interested? Here’s how this works:
1. Send us your 250- to 750–word 
article and photo(s)
2. We’ll review and send you a proof
3. Once approved, we’ll schedule 
for publication

CUSTOM, SPONSORED 
CONTENT
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CLAYCO, INC. 
35 E. Wacker Drive, Ste. 1300 

Chicago, IL 60601 

P: 312.658.0747 
Website: www.claycorp.com 

Key Contacts: Bob Clark, Executive Chairman & Founder, clarkb@claycorp.com; 

Kevin McKenna, President - Construction Group, mckennak@claycorp.com 

Services Provided: Clayco is a full-service turnkey real estate, architecture, engineering,  design-

build and construction firm. 

Company Profile: Clayco specializes in “the art and science of building”, by providing fast track, 

turnkey design build solutions in North America for commercial, institutional, industrial and 

residential building types. Clayco looks “beyond these walls” focusing on helping our clients fulfill 

their mission. 
Notable/Recent Projects: Macy’s Flagship, Chicago – 650,000 square feet Willis Tower 

Transformation Project, Chicago - 460,000 square feet One Hundred, St Louis – 540,369-square-

feet E-Commerce Facility, Channahon – 1,330,293 square feet

GILBANE BUILDING COMPANY 

225 West Wacker Drive, Suite 2160 

Chicago, IL 60606 

P: 312.614.4100 
Website: GilbaneCo.com 

Key Contact: Adam Jelen, Sr. Vice President, Central Midwest Division, ajelen@gilbaneco.com 

Services Provided: Gilbane provides a full slate of construction and facilities-related services 

- from pre-construction planning and integrated consulting capabilities to comprehensive 

construction management, close-out and facility management services - for clients across various 

markets. Company Profile: One of the nation’s oldest construction services companies, Gilbane Building 

Company began in 1870 and the fourth and fifth generations of the Gilbane family currently 

manage the company.  Gilbane is recognized as an industry leader that delivers innovative 

construction services – from state of the art sustainable buildings to the latest applications in 

construction technology for clients in a variety of market segments. 

Gilbane’s Notable/Recent Projects Include: 

• Will County New Courthouse 

• Fresenius Kabi Melrose Park Expansion | Renovation 

• The Orchard Condominiums 

• The Lumen at Playhouse Square 

• Purdue University, Third Street North Residence Hall and Meredith South Residence Hall 

• R1VER Development
HENRY BROS. CO.

9821 South 78th Avenue

Hickory Hills, IL 60457

P: 708.430.5400
Website: henrybros.com

Key Contacts: Tom O’Brien, VP/Project Development, tobrien@henrybros.com;

Marc Deneau, VP of Business Development, mdeneau@henrybros.com

Services Provided: Henry Bros. Co. is a full-service general contractor and construction manager 

with clients in the multi-unit/senior housing, commercial, corporate, education, healthcare, 

municipal, and institutional sectors. Our expertise includes: Preconstruction Services, Value 

Engineering/Constructability Reviews, Estimating/Competitive Bidding, Critical Path Scheduling, 

Construction Supervision, and Project Management. 

Company Profile: Founded in 1921, Henry Bros. Co. is one of the area’s oldest and most respected 

general contractors and construction managers with extensive experience on complex private and 

public assignments. From preconstruction through occupancy, our client-centered services give 

owners the control they need over a project’s scope, cost, and schedule. 

Notable/Recent Projects: Spruce Village, a three-story, 44-unit, 32,900 SF supportive, affordable 

housing complex in Palatine; Cicero Senior Lofts, a four-story, 62-unit, 54,540 SF apartment 

building in Chicago; Forest Oaks Apartments, a five-story, 56-unit, 85,000 SF complex with first 

floor commercial space in Forest Park. 

LAMP INCORPORATED 

460 North Grove Ave. 

Elgin, IL 60120 
P: 847.741.7220 | F: 847.741.9677 

Website: lampinc.net 

Key Contact: Ian Lamp, President, ilamp@lampinc.net 

Services Provided: Design/Build, General Construction, and Construction Management services 

for additions, build outs, renovations, and new facilities for office, industrial, logistic, technology, 

and commercial buildings. 

Company Profile: Lamp Incorporated has been providing professional construction services 

for over 80 years. Our commitment of exemplary service to our clients creates projects that are 

completed early and with exceptional value. 

Notable/Recent Projects: Mitutoyo America Corporation North American Headquarters, Aurora, 

IL. 96,000 SF warehouse addition; 63,000 SF, three-story office addition, which includes high tech 

showroom, two story atrium, corporate offices/ conference room, cafeteria, and locker rooms.

MCSHANE CONSTRUCTION COMPANY 

9500 West Bryn Mawr Avenue Ste. 200 

Rosemont, IL 60018 

P: 847.292.4300 | F: 847.292.4310 

Website: mcshane-construction.com 

Key Contacts: Jeff Raday, PE, President, jraday@mcshane.com;  

Mat Dougherty, PE, Executive VP and Regional Manager, mdougherty@mcshane.com 

Services Provided: McShane Construction Company offers over 30 years of experience providing 

design/build, design-assist and general construction services on a national basis. The firm’s diverse 

expertise includes build-to-suit and speculative developments for the industrial, food processing, 

multi-family, senior and student housing, office, healthcare, retail, hospitality, recreational and 

institutional markets. 

Company Profile: Headquartered in Rosemont, Illinois with regional offices in Auburn, 

Alabama, Irvine, California, Phoenix, Arizona and Madison, Wisconsin, McShane Construction 

Company provides comprehensive construction services on a local, regional and national basis 

for a wide variety of market segments. The firm is recognized as one of the Chicago area’s most 

diversified and active contracting organizations with a reputation built on honesty, integrity and 

dependability. 
Notable/Recent Projects: Northwest Pointe III - Elgin, IL – Two-building speculative distribution 

center totaling 350,000 SF now complete. Avenida Apartments – Naperville, IL – Two- and three-

story, 146-unit active senior apartment facility nearing completion.

MERIDIAN DESIGN BUILD 

9550 W. Higgins Road, Suite 400 

Rosemont, IL 60018 

P: 847.374.9200 | F: 847.374.9222 

Website: meridiandb.com 

Key Contacts: Paul Chuma, President; 

Howard Green, Executive Vice President 

Services Provided: Meridian Design Build provides construction and design/ build construction 

services on a national basis with a primary focus on industrial, office, medical office, retail and 

food and beverage work. 

Company Profile: With a team of in-house professional project managers, Meridian has extensive 

experience coordinating the design and construction of new buildings, tenant improvements, and 

additions/ renovations from 15,000 square feet to 1,000,000+ square feet. Meridian Design Build 

has been a Member of the U.S. Green Building Council since 2007. 

Notable/Recent Projects: HSA Shorewood, Shorewood, IL - 757,880 sf speculative industrial 

facility for HSA Commercial Real Estate. Banner Wholesale, Chicago, IL - 75,000 sf wholesale 

grocery warehouse and corporate headquarters.

PEAK CONSTRUCTION CORPORATION 

1011 E. Touhy Ave., Ste. 100 

Des Plaines, IL 60018 

P: 630.737.1500 | F: 630.737.1600 

Website: peakconstruction.com 

Key Contacts: Michael P. Sullivan, Jr., 

CEO & Founder, msullivan@peakconstruction.com; 

John Reilly, President, jreilly@peakconstruction.com 

Services Provided: Peak Construction Corporation offers design/build and construction 

management services through a strategically developed culture, highly regarded for dynamic 

problem-solving abilities and a network of alliances that allow Peak to bring in experts and 

partners from a wide spectrum of fields and roles. 

Company Profile: Peak Construction Corporation is a privately-held, well-capitalized design/ 

build firm. For over 20 years Peak has delivered industrial, office, hospitality, healthcare, retail, 

multi-family and specialty construction projects on-time and on-budget. 

Notable/Recent Projects: Peak’s recent Midwest projects include Janko Group’s 50,300sf Lockport 

Holiday Inn Express, Seefried Industrial Properties’s 285,800sf PBP IV, Scannell Properties’s 

250,000sf DuPage Business Center, IDI’s 90,000sf VW Expansion, Scannell Properties’s 180,000sf 

Mills Business Park Phase II and multiple tenant improvements for 2XL, Budd Van Lines, IVM 

Chemicals and Senju America.
PRINCIPLE CONSTRUCTION CORP. 

9450 West Bryn Mawr Ave., Suite 765 

Rosemont, IL 60018 

P: 847.615.1515 | F: 847.615.1598 

Website: pccdb.com 

Key Contacts: Mark E. Augustyn, COO, maugustyn@pccdb.com; 

James A. Brucato, President, jbrucato@pccdb.com 

Services Provided: Principle specializes in commercial and industrial property and is committed 

to providing clients with the highest level of design/build construction services with an absolute 

dedication to each project. 

Company Profile: Design/Build General Contractor established in 1999 specializing in the design 

and construction of Build-to-Suit, Speculative, Retail, Food Processing, Expansions/ Additions, 

Tenant Improvements, & Specialty Facilities. Principle also has extensive experience in interior 

improvements, site evaluation, due diligence and value engineering. 

Notable/Recently Completed Projects: Recently completed projects include: a new 431,000 SF 

speculative facility located in Bailly Ridge Corporate Center, at 25810 S. Ridgeland Ave, in Monee, 

IL. – a 408,074 SF remodel and expansion of industrial building at 6600 River Road in Hodgkins, 

IL. – a 25,302 SF brewery and restaurant for MORE Brewing at 13980 Automall Drive, Huntley, IL.
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ARCHITECTS/DESIGN-BUILD FIRMS

LAMAR JOHNSON COLLABORATIVE

35 E. Wacker Drive, Ste. 1300

Chicago, IL 60601

P: 312.658.0747

Key Contact: L
amar Jo

hnson, Chief Executive Officer 

2199 Innerbelt B
usiness C

enter Drive

St. Louis, M
O 63114

P: 314.429.1010

Key Contact: C
hip Crawford, Managing Director

Website: theljc.com

Services Provided: Lamar Jo
hnson Collaborative provides workplace stra

tegy, la
ndscape 

architecture, urban planning, architecture, and interior design.

Company Profile: Lamar Jo
hnson Collaborative is a

 full-se
rvice design and architecture firm 

committed to enhancing the quality of th
e human experience and to improving how design and 

architecture can impact each individual’s e
motional being. By harnessin

g the power of integrated 

design, including architecture, workplace stra
tegy, in

terior design, landscape architecture, urban 

planning and engineering, the company achieves its
 clients’ g

oals and aspirations.

Notable/Recent Projects: Fulton East, U
ptown Theater, U

pshore Chapter, M
acy’s Flagship, Penn 

State University
 Hershey Westview Garage, Savannah College of Art and Design - Forty, 

Blue 

Origin, Riverfro
nt Fort W

ayne Promenade Park, Kohl’s D
istri

bution Center, 175 W. Jackson, 

Pfizer R&D Facility
, Th

e John Buck Company, St. Louis C
ounty Library – Genealogy Library and 

Administra
tive Library Building, Iro

n Hill M
ixed Use Development.

BROKERAGE FIRMS

AVISON YOUNG 

One South Wacker Drive, 

Suite 3000 

Chicago, IL 60606 

P: 312.957.7600 

Website: avisonyoung.com 

Key Contacts: Danny Nikitas, P
rincipal, M

anaging Director – 

Chicago/Rosemont, daniel.nikitas@avisonyoung.com; 

Erik Foster, Principal, C
apital M

arkets, e
rik.foster@avisonyoung.com 

Services Provided: Avison Young is a
 full-se

rvice commercial real estate firm, focused on 

delivering comprehensive, quantifiable results b
y aligning the interests a

nd needs of clients w
ith 

the superior sk
ill s

ets and intellectual capital of our professio
nals. B

rokerage services in
clude: 

transaction management; te
nant representation; capital markets and investm

ent sales; consultin
g, 

valuation and advisory services; le
ase administra

tion; landlord representation: and investm
ent and 

asset management services. 

Company Profile: Avison Young, the world’s fa
stest-g

rowing commercial real estate services firm, 

is a collaborative, global organization owned and operated by its 
Principals. F

ounded in 1978, with 

legacies dating back more than 200 years, t
he company comprise

s approximately 5,000 real estate 

professio
nals in

 100+ offices in
 14 countrie

s.

BROWN COMMERCIAL GROUP, IN
C.

1400 E. Higgins Rd., Ste. A

Elk Grove Village, IL 60007

P: 847.758.9200

Website: browncommercialgroup.com

Key Contact: D
aniel R. Brown, Principal/M

anaging Broker, dbrown@browncommercialgroup.com

Services Provided: At Brown Commercial, w
e are dedicated to providing our clients w

ith the 

highest le
vel of service. We assis

t clients w
ith: Acquisiti

ons: n
eeds assessm

ents, m
arket analysis, 

comparative financial analysis, 
contract/lease negotiations. D

ispositio
ns: m

arket analysis, 

property review, comprehensive marketing stra
tegy, contract/lease negotiations. L

easing: 

competitiv
e analysis, 

tenant representation, lease negotiation/execution/restru
cturing. Investm

ent: 

comprehensive financial analysis, 
sale/lease-back.

Company Profile: Brown Commercial Group is a
 boutique, full-se

rvice commercial real estate 

services firm specializing in the marketing, dispositio
n and acquisiti

on of industria
l, office and 

investm
ent grade real estate in the Chicago metropolitan area. Th

e firm was establish
ed in 2004 

with the visio
n of providing clients w

ith a level and quality of service, guidance and representation 

exceeding those delivered by much larger firms. O
ur company culture and core values work 

together, allowing us to
 create an experience that provides tangible and measurable results—

based on the completion of a transaction—and intangible outcomes th
at are equally important in 

building long-term client relationships and the expertise
 of our team.

Notable Transactions/Clients: LIS Trucking Inc.10,600 SF with 5.59 Acres acquisiti
on, Bartle

tt. 

Winslyn Industrie
s 50,651 SF lease, Batavia. American Cleaning & Restoration South 36,612 

SF lease, Woodridge. 740 Green St., B
ensenville 33,000 SF sale. 101,000 SF investm

ent sale, 

Schaumburg. 126,000 SF industria
l sale, Elk Grove Village. 3.2 Acre sale with 12,000 SF Build-to-

Suit, C
arol Stream.

DOLAN & MURPHY INC. 

765 Orchard Avenue 

Aurora, IL 60506 

P: 630.801.8800 | F: 630.801.8811 

Website: dolanmurphy.com 

Key Contact: B
rian Dolan, Managing Broker, bdolan@dolanmurphy.com 

Services Provided: Establish
ed 55 years a

go, Dolan & Murphy created the first r
eal estate firm in 

the Fox Valley exclusively specializing in commercial, in
dustria

l and investm
ent propertie

s.  D
olan 

& Murphy, In
c., also has become a leader in

 property management, w
ith one millio

n square feet of 

office and retail sp
ace, more than one-half m

illio
n square feet of industria

l sp
ace and more than 40 

active land partnerships in
 their p

ortfo
lio. Th

ey also handle leasing in many of th
eir p

rojects.

Company Profile: W
ith over 180 years o

f combined experience, Th
e Dolan & Murphy Family has 

sold and leased most m
ajor Developments in

 the Aurora/Fox Valley area.

Notable Transactions/Clients: Dolan & Murphy, In
c., has projects u

nderway throughout th
e 

valley and has m
any large parcels of 100 and 200 acres or larger, re

ady for development.

NAI HIFFMAN

One Oakbrook Terrace, Suite 400 

Oakbrook Terrace, IL 60181 

P: 630.932.1234 | F: 630.932.7258 

Website: hiffman.com 

Key Contacts: Dave Petersen, CEO, dpetersen@hiffman.com; 

Michael Flynn, COO, mflynn@hiffman.com 

Company Profile: NAI Hiffman is t
he largest in

dependent real estate services firm in the 

Midwest, p
roviding leasing, property management, te

nant representation, capital markets, p
roject 

services, re
search and marketing services fo

r in
stitu

tional and private owners a
nd occupiers o

f 

commercial real estate. NAI Hiffman currently leases and manages approximately 91.3 millio
n 

square feet encompassin
g more than 700 commercial propertie

s th
roughout th

e region.  W
ith 

more than 200 employees, N
AI Hiffman is t

he Chicago-area representative for NAI Global, th
e 

world’s la
rgest m

anaged network of real estate service providers, w
ith more than 6,000 local 

market professio
nals m

anaging more than 1.15 billio
n square feet of property. 

NAI Global has 

more than 375 offices str
ategically located throughout North America, Latin America, Europe and 

Asia Pacific. For m
ore information, please visit 

www.hiffman.com.

PW COMMERCIAL REAL ESTATE 

8725 W. Higgins Road, Ste. 800 

Chicago, IL 60631 

P: 773.714.9300 | F: 773.714.8253 

Website: painewetzel.com 

Key Contacts: Jerry Sullivan, Principal, su
llivan@painewetzel.com; 

Ed Wabick, Principal, ewabick@painewetzel.com 

Services Provided: Real Estate Strategy with dependable results i
n Brokerage, Consultin

g, Tenant 

Advisory, C
orporate Services, P

roperty Management, D
evelopment, Strategic Planning, Research 

and Constru
ction Management. 

Company Profile: PW has been a leader in
 industria

l, office and investm
ent real estate sin

ce 1975. 

We pride ourselves on offering unparalleled brokerage services and superior m
arket expertise

 to 

attain your re
al estate and business g

oals.

CONSTRUCTION COMPANIES/GENERAL CONTRACTORS

ALSTON CONSTRUCTION COMPANY 

1900 Butterfield Road, Suite 1020 

Downers G
rove, IL 60515 

P: 630.437.5810 

Website: alsto
nco.com 

Key Contact: G
reg Kolinski, D

irector of Business D
evelopment, gkolinski@alsto

nco.com 

Services Provided: Alsto
n offers a

 diverse back ground of design-build experience, general 

contracting and constru
ction management of industria

l, commercial, healthcare, retail, a
nd 

municipal projects. 

Company Profile: For m
ore than 30 years, A

lsto
n Constru

ction has been a tru
e partner. W

e have 

market knowledge throughout th
e country, w

hich provides clients w
ith the best b

uilding methods 

and materials available. Our goal is p
rovide quality,

 cost efficient projects th
at leave a positiv

e 

experience for our clients and their communities.

Notable/Recent Projects: Hammond Micro Hospital (N
excore Group) Advanced Mobility

 

production facility
, Dart C

ontainer Expansion.  

2022 Directory Listing Opportunities

Each issue will feature directories that include a company logo, company 
contact info, key contacts, 35-word services provided, 35-word description.
COST: $275 per Listing

TO PLACE YOUR DIRECTORY LISTING CONTACT:
Susan Mickey 
Classifieds Manager 
773.575.9030  
smickey@rejournals.com

Directory Listing Details
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Walkin’ around 
money: Finding 
financing during an 
era of shelter in place  
By Matt Baker, Managing Editor

There was SARS starting in 2002, 
H1N1 in 2009 and Ebola in 2014. 
Though these outbreaks all landed 
on U.S. shores to one degree or 
another, the economic impact of 

those events and COVID-19 aren’t correlative. 
The preventative shutdowns now in place 
mean that the financial repercussions this time 
around are already much worse. 

“Once we got a handle the on H1N1, the econ-
omy did rebound pretty quickly,” said Gary 
Bechtel, president of Money360. “But in that 
case the economy was still functioning. People 
were still going to work, they were still shop-
ping, they were still going out to restaurants 
and hotels.” 

FINANCE  (continued on page 11)

M

In a typical year, as ice thaws and recedes during the 
spring, renters come out in droves to tour apartment 
buildings and sign new leases. But 2020 isn’t a normal 
year. As the pandemic blankets the streets with silence, 

leasing firms and their clients are turning more and more to 
virtual tours.

Even before the emergence of COVID-19, virtual tours were 
a practical tool, and growing in use. They provided another 
avenue for leasing teams to reach prospective tenants, who 
in turn were able to explore far more properties from their 
couch than they ever could via physically walking the prop-
erty.

Current unfortunate events, however, dictate that almost no 
in-person tours are taking place—even if the need to rent 

hasn’t dissipated. Those firms that were early adopters of 
virtual touring are now better positioned to interact with 
clients.

Luxury Living Chicago Realty, for example, offers virtual 
tours for a number of its assignments, including River City 
in the South Loop, Wolf Point East in River North and 
Upshore Chapter in Uptown, among others. According to 
Aaron Galvin, Luxury Living Chicago’s CEO and founder, 
approximately 5 percent of their units have historically 
leased with no walk-through, which is only possible because 
of virtual touring. His team noticed significant site traffic 
over the past week once they started to heavily market the 
virtual tours.

VIRTUAL   (continued on page 9)
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Virtual insanity: Or, how to tour an 
apartment during a pandemic  
By Matt Baker, Managing Editor
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ASSET/PROPERTY MANAGEMENT FIRMS 
CONTRACTORS 
DEVELOPERS 
ECONOMIC DEVELOPENT CORPORATIONS

CATON COMMERCIAL REAL ESTATE GROUP
1296 Rickert Dr., Suite 200
Naperville, IL 60540
P: 815.436.5700 | F: 331.333.1155
Website: CatonCommercial.com
Key Contact: Amy J. Hall, CRRP, CRX, CLS, SLD,
Chief Operating Officer, Amy@CatonCommercial.com
Services Provided: Caton Commercial offers a full range of client services 
which include property disposition, investment sales, leasing, tenant representation and property 
management covering the urban, suburban, and rural markets. Caton also works with international clients 
interested in the U.S. Marketplace. Our vision is “Excellence: Every Client, Every Time”.
Company Profile: Caton Commercial Real Estate Group is a full-service commercial brokerage and prop-
erty management company. Established in 1988, Caton is a family founded regional company that offers 
a full range of client services with offices in Naperville and Chicago’s Fulton Market. Caton Commercial’s 
motto is Trusted Advisors, Intelligent Solutions.
Notable Transactions/Clients: Quarters Coliving, 171 N Aberdeen St, Chicago, Lease; Amy Morton’s 
Stolp Island Social, 5 E Galena Blvd
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